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SMDR collects more than
$8,000 for charities during
annual holiday toy drive

The South Metro
Denver Realtor Association
(SMDRA) recently
completed its 17th Annual
Holiday Toy Drive to ben-
efit a local charity. For the
second consecutive year,
this year’s effort benefited
the Boys and Girls Club of
Metro Denver with more
than $8,000 worth of toys,
gifts and donations to be
shared with the charity’s 17
clubs located throughout
the metro Denver area.
All Boys and Girls Club

of Metro Denver locations
are open to boys and girls
age six through 18 years
old for only two dollars a
year. The clubs provide a
safe haven after school for
kids as well as programs
to help them succeed
academically and to enjoy
success throughout their
lives. SMDRA and the
National Association of
Realtors are proud to part-
ner with the Boys and Girls
Club and help provide a
home away from home for
children in need.
Major contributors to

the toy drive included The
Berkshire Group, Equity
Colorado, and Timbuk
Toys. Attendees at the
toy presentation included
Lynn Snyder Goetz, 2017
SMDRA chairman of the
board, and Todd Schuster,
managing broker of Equity
Colorado and SMDRA
2017 chair-elect.
“Over the last two years,

Equity Colorado and its

agents have contributed
hundreds of gifts to the
Boys and Girls Club
of Metro Denver toy
drive,” said Schuster. “As
I mentioned before, our
community of Realtors at
Equity Colorado is always
eager and excited to con-
tribute, which surprisingly,
makes the task quite
simple. Within the first few
days of announcing the
toy drive, donations were
quickly piling up in our
office. We are fortunate
to have a company full of
caring, generous individu-
als and we look forward to
donating to the toy drive
for many years to come.”
Additional attendees

included: Larry McGee,
owner and president of
The Berkshire Group and
2017 SMDRA director;
Janet Marlow, also of The
Berkshire Group and
member of the SMDRA
Philanthropies Committee;
Sallie Kashiwa, owner
and president of Timbuk
Toys, who contributed
over $1,500 worth of toys
to the drive; SMDRA
Philanthropies chair Holly
Duckworth, who was
instrumental in planning
and coordinating the toy
drive; Carrie Newman-
Levy, director of Business
Development for Exodus
Moving and Storage, who
provided the truck to
transport all the toys; and
SMDRA directors Donna
Evins, Jo Pellegrino, Marcel

Savoie, Scott Matthias,
and SMDRA CEOMelissa
Maldonado.
The annual toy drive was

planned by the SMDRA
Philanthropies Committee,
which is dedicated to
supporting nonprofit
organizations with hous-
ing-related endeavors and
to raise the quality of life
for individuals and families
in the community. This
year’s toy drive was kicked
off during a holiday brunch
held Dec. 2 at SMDRA.
On Dec. 15, all of the
toys, gifts and donations
were brought to the Care
4 Colorado toy drive to
benefit the Boys and Girls
Club of Metro Denver,
which was hosted by CBS4
and featured in an inter-
view with CBS anchor
Britt Moreno.
Realtor members of

SMDRA subscribe to
the National Association
of Realtor’s strict Code
of Ethics and Standards
of Practice, which is
dedicated to protecting
consumers in the real
estate transaction. The
code requires Realtors to
identify and take steps
to eliminate practices
which may damage the
public or which might
discredit or dishonor the
real estate profession. As
local business owners and
residents, Realtors are
vested in building healthy
and vibrant communities
across the country.

For the second year in a row, SMRDA’s Toy Drive benefited the Boys and
Girls Club of Metro Denver with more than $8,000 worth of toys, gifts and
donations to be shared with the charity’s 17 clubs located throughout the
metro Denver area.

Living
the Dream

Skyestone 303-325-2444

Villas Now Open for Sale!

SKYESTONE VILLAS PATIO HOMES
Sales Office located at

12091 Red Fox Way, Broomfield 80021

4 Luxury Patio Home Designs
Priced from the Low $300's

2 Bedrooms with Den or 3rd Bedroom
1,221 to 1,472 Sq Ft.

2 car garages
Landscaping Maintenance and Snow Removal

Skyestone is a 55+ Community
108th and Simms in Broomfield

www.SkyestoneDenver.com
Come Visit our Sales Office

for More Information

James T. Wanzeck, Broker/Owner
6020 Greenwood Plaza Boulevard, Suite 100
Greenwood Village, CO 80111

(303) 771-9400
www.ColoradoMasters.com

Ready to buy, sell, or invest in real estate, contact
RE/MAX Masters Millennium

#1 single RE/MAX office based on total sales volume in the U.S.

Each office independently owned and operated.

INTRODUCING

Move-In Ready Luxury Homes I Denver Tech Center
Cherry Creek Schools I Fiddler’s Green Amphitheater

5992 South Olive Circle, Centennial, CO 80111
LiveatMarvella.com | 303.468.2303

Ready to Enjoy Homes from the $800s
2- 6 Bedrooms | Up to 3,902 sq ft

Act now to take advantage of unprecedented value
and superb convenience with up to $40K* at the
design center OR towards a finished basement.*

Century Communities

*See a Sales Associate or call for details.

NEW YEAR. NEWHOME.

Niederman named one of residential
real estate’s 200most powerful

Peter Niederman.

Peter Niederman, CEO of Kentwood Real
Estate, has been recognized as one of the
200 most powerful people in residential real
estate for 2015/2016 by the Swanepoel Pow-
er 200 (SP200), an annual list of the most

powerful and
influential real
estate leaders in
North America.
The SP200 is
the definitive
ranking of
residential
real estate’s
top leaders
and published
annually by the
Swanepoel T3
Group. The list
is regarded in
the industry as
the most com-

prehensive list of influential CEOs, thought
leaders and senior executives ever
assembled in the residential real
estate brokerage business.
The SP200 list stands as a milestone

analysis of the multidisciplinary real
estate industry and is released in a 52-
page printed version and online at Sp200.
com. Swanepoel invests over 600 hours of
research, holds countless internal debates,
performs a deep analysis of numbers and
organizational charts, and sincerely reckons
with what power actually means to produce
the report each year. Leaders are evaluated
based on their personal influence, tenure,
office, decision-making power, the financial
resources at their disposal, their company
or organization’s industry influence, and
geographical reach.
“I am honored to be selected as a member

of Swanepoel’s elite group of the most influ-
ential leaders in real estate,” said Nieder-
man. “We have always strived for excellence
in this highly competitive business, and we
achieve success through an uncompromised
work ethic, dedication to superior service
and the use of advanced technology, and
by being good stewards of the community.
I am humbled by Swanepoel’s recognition
and will continue to work diligently to
achieve even loftier goals in the future.”

Niederman purchased Kentwood Real
Estate in 2007 and spearheaded the com-
pany’s growth to its current status as one of
the top-producing real estate companies in
the country, with total sales volume in 2015
of $2.4 billion, representing nearly 4,500

closed real estate transactions at an average
sold price of $535,117. Kentwood Real
Estate was ranked No. 2 in 2016 among all
residential real estate companies in metro
Denver by the Denver Business Journal.
In June 2016, Niederman announced

the purchase of Kentwood Real Estate by
HomeServices of America, Inc., a Berkshire
Hathaway affiliate. The company retained
its name, organizational footprint in Den-
ver, key executives and its management
team. Kentwood Real Estate has more than
200 agents serving the Denver metropolitan
area and surrounding communities from
three strategically located offices in the
Denver Technological Center, Cherry
Creek and downtown Denver.
Founded in 1981, Kentwood Real Estate is

one of Denver’s largest independent broker-
age firms and its name is synonymous with
top-producing agents and their unwavering
commitment to providing their clients
with the highest level of customer service,
expertise, and resources. Niederman is
well known for his industry expertise and
leadership, as well as his extensive contri-
butions to civic and philanthropic causes.
Kentwood Real has been voted one of the
“Top Workplaces” in metro Denver the past
two years by the Denver Business Journal
as one of the region’s fastest-growing
private companies.
Kentwood Real Estate is dedicated to

building on its legacy of being “Colorado’s
Premier Real Estate Company” through the
highest-producing, most knowledgeable,
caring and experienced brokers in the coun-
try who offer the highest-quality customer
service experience.
Kentwood Real Estate is an innovator

known for unparalleled marketing strategies
and superior Internet technology that plac-
es its clients in the best possible position.
The company’s brokers each average more
than $12 million in sales volume annually,
which is ranked No. 2 nationwide by the
National Association of Realtors and No. 1
in Colorado by REAL Trends.
Kentwood Real Estate is comprised of

Kentwood Real Estate-DTC, Kentwood Real
Estate-Cherry Creek, and Kentwood City
Properties in downtown Denver. For more
information, visit Kentwood Real Estate
online at DenverRealEstate.com.
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